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Discover how to protect and capitalize on your most important investment

Because your home may well be your largest asset, selling it is probably one of the
most important decisions you will make in your life. To better understand the
homeselling process, a guide has been prepared from current industry insider
reports. Through these 27 tips you will discover how to protect and capitalize on
your most important investment, reduce stress, be in control of your situation, and
make the most profit possible.

1. Understand Why You Are Selling Your Home

Your motivation to sell is the determining factor as to how you will approach the
process. It affects everything from what you set your asking price at to how much
time, money and effort you're willing to invest in order to prepare your home for sale.
For example, if your goal is for a quick sale, this would determine one approach. If
you want to maximize your profit, the sales process might take longer thus
determining a different approach.

2. Keep the Reason(s) You are Selling to Yourself

The reason(s) you are selling your home will affect the way you negotiate its sale.
By keeping this to yourself you don't provide ammunition to your prospective buyers.
For example, should they learn that you must move quickly, you could be placed at
a disadvantage in the negotiation process. When asked, simply say that your
housing needs have changed. Remember, the reason( s) you are selling is only for
you to know .
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8. Ensure You Have Room to Negotiate

Before settling on your asking price make sure you leave yourself enough room in
which to bargain. For example, set your lowest and highest selling price. Then
check your priorities to know if you'll price high to maximize your profit or price
closer to market value if you want sell quickly.

9. Appearances Do Matter - Make them Count!

Appearance is so critical that it would be unwise to ignore this when selling your
home. The look and "feel" of your home will generate a greater emotional response
than any other factor. Prospective buyers react to what they see, hear, feel, and smell
even though you may have priced your home to sell.
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13. Deal Killer Odors - Must Go!

You may not realize but odd smells like traces of food, pets and smoking odors can
kill deals quickly. If prospective buyers know you have a dog, or that you smoke,
they'll start being aware of odors and seeing stains that may not even exist. Don't
leave any clues.

14. Be a Smart Seller - Disclose Everything

Smart sellers are proactive in disclosing all known defects to their buyers in writing.
This can reduce liability and prevent lawsuits later on.

15. It's Better With More Prospects

When you maximize your home's marketability, you will most likely attract more than
one prospective buyer. It is much better to have several buyers because they will
compete with each other; a single buyer will end up competing with you.
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26. Ensure the Contract is Complete

To avoid problems, ensure that all terms, costs and responsibilities are spelled out
in the contract of sale. It should include such items as the date it was made, names
of parties involved, address of property being sold, purchase price, where deposit
monies will be held, date for loan approval, date and place of closing, type of deed,
including any contingencies that remain to be settled and what personal property is
included (or not) in the sale.

27. Resist Deviating From the Contract

For example, if the buyer requests a move-in prior to closing, just say no and that
you've been advised against it. Now is not the time to take any chances of the deal
falling through.




